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Bid for a Winter Bargain

Brave the winter chill and get a great used car bargain at BCA Birmingham

The latest figures from leading local motor auction centre, BCA Birmingham, show that January could be a good time to get a great deal on a quality used car or van.

Seasonal trends in supply and demand mean that there are more used cars available at auction and this means prices are very competitive.  Buyers can take their pick from a wide choice of ex-fleet and lease vehicles and a great selection of other pre-owned cars. 

“Ex-fleet and business cars at BCA Birmingham represent excellent value for money for used car buyers, typically being around three-years-old and well-serviced during their working life” confirmed David Ross, General Manager, BCA Birmingham. “More motorists than ever are turning to the used car market to bag a bargain and auction offers a great choice whatever their budget.”

“There’s a wide choice to be had at car auctions” confirmed David Ross.  “The huge majority of sales are open to private buyers.  With cars of every age and description and with a price range to suit every budget, there will be something for everyone.  Car buyers can check online at http://www.bca-europe.com/ for the latest details of the sales programme.”

BCA’s top 10 tips for buying a car at auction:

· Don’t buy on your first visit – sample the atmosphere and get used to the pace.

· Do your homework – know what you want before you go to an auction and have an idea what the car you are after is worth.

· Terms and conditions – each auction house has its own terms and conditions explaining how you can buy, what the fees are etc.  Familiarise yourself with these so that you don’t get surprised later on.

· Don’t rush – arrive early and take time to examine the vehicle that interests you.

· Do ask questions – ask auction staff, they will be happy to help.

· Check the car – it’s up to you to check the car’s condition, so examine it prior to entering the auction hall. And listen to the engine running as it is driven into the auction hall.

· Budget – set a limit and stick to it. Save some funds for a post sale service and any minor repairs that might be needed.

· Be flexible – if you miss your first choice, don’t give up and don’t throw the budget out the window just because you like the colour of the car you’re bidding on!

· Auctioneer’s description – this is legally binding, so listen carefully. The terms and conditions will explain all the terminology used.

· Bid clearly – don’t wink or tap your nose, simply raise your hand or the catalogue.

